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Consolidated Revenue for Q3 FY10 is Rs1,583 million (down 8% QoQ & up 65% YoY)

Consolidated Adjusted PAT for Q3 FY10 is Rs371 million (down 21% QoQ & up 82% YoY). Q2FY10 PAT
included certain exceptional items like profit on sale of investments Rs51 million and impact of change in
accounting for arbitrage transactions to the tune of Rs43 million. The adjusted PAT for Q2FY10 is Rs 378 million.
Net of these adjustments, PAT for Q3FY10 is lower than Q2FY10 by 2%.

EBIDTA and PAT margins at 41% (Q2 FY10: 44%) and 23% (Q2FY10: 28%) respectively

Balance sheet size with networth of Rs9,130 million as at Dec’09

Average daily turnover in secondary equities was ~Rs 29 billion in Q3 FY10 (Market share 2.91%).
Retail distribution has its reach through 1,293 outlets across 581cities.

Motilal Oswal Securities Ltd (MOSL) increased its total client base to 605,986 as at Dec’ 09

Total Assets under management/advice for the group is at about ~Rs.16 billion, which includes assets under
management under our portfolio management services and assets under advice for private equity funds.

The strong research pedigree of MOSL was rewarded through consistently high rankings across ET Now —
StarMine Analyst Awards 2009 (Ranked No. 1), Institutional Investor (Ranked No. 2) and AsiaMoney Brokers Poll
2009 (Ranked No. 2).

MOSL has bought out the entire holding of Passionate Investments Management Company in Motilal Oswal
Asset Management Company at par, effectively making it a 100% subsidiary.

Motilal Oswal Asset Management Company received the final certificate of registration approval from SEBI to set
up its mutual fund business.

MOSL has continued its tradition of delivering insightful thematic research through the 14th consecutive Annual
Wealth Creation Study in Dec 2009. This years study was a continuation of the Next Trillion Dollar theme
launched in 2007 and covered a study on “Winner Categories + Category Winners” which was well received by
clients and corporates.

MOFSL plans to double the new office space at marginal cost by utilising the additional FSI available.
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E & EOI = Exceptional items & Extraordinary items
EOI = Extraordinary items

Q2FY10 PAT included certain exceptional items like profit on sale of investments Rs51 million and impact of
change in accounting for arbitrage transactions to the tune of Rs43 million.

The adjusted PAT for Q2FY10 is Rs 378 million. Net of these adjustments, PAT for Q3FY10 is lower than
Q2FY10 by 2%.

Earnings Update — Q3 FY10




MoTIiLAL OSWAL

Financial Services

#3#.$4# (.()/
/[ 13(."

0+! +()/
5 ./ 0

% -#()/

w S0 & C & ( | (& ) '& ) ((

Broking related revenues were Rs1,106 million for Q3 FY10 as compared to Rs1,253 million for Q2 FY10

Investment banking advisory fees were Rs171 million for Q3 FY10 and contributed to 11% of total revenues for
the group

Fund based income was Rs186 million for Q3 FY10 and contributed to 12% of total revenues
Asset management fees was Rs98 million for Q3 FY10 and contributed to 6% of total revenues

Other income at Rs 22 million is lower than previous quarter which included profit on sale of investments Rs51
million.

Loan book as on Dec’ 09 was ~ Rs 2.2 billion
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Broking & Distribution, Wealth Management & Institu tional Equities
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E & EOI = Exceptional items & Extraordinary items

Revenues were Rs1,212 million for Q3 FY10 as compared to Rs1,382 million for Q2 FY10

PAT was Rs227 million for Q3 FY10 as compared to Rs328 million for Q2 FY10. Lower PAT in Q3FY10 v/s
Q2FY10 is partly attributable to inclusion of exceptional items like profit on sale of investments and impact of
change in accounting for arbitrage transactions in Q2FY10.

MOSL ADTO in secondary equities was ~Rs 29 billion in Q3 FY10 (Market share Q3FY10: 2.91% v/s 3.39% in
Q2FY10). There has been a steady shift in the Market volumes towards the options segment which now
constitutes 40% of total market turnover (Q2FY10: 35%), a growth of 19% over Q2FY10. The ex-options i.e. Cash
and Futures segment volumes have been gradually declining and in Q3FY10 were lower than Q2FY10 by 2%.
Total client base increased to 605,987 as on Dec 2009

Total number of outlets at 1,293 across 581 cities

PMS AUM was Rs 9 billion as on Dec 2009
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MOFSL offers customized investment management services to its retail customers.
The ‘customer first’ philosophy is executed through strategic focus on:
Increasing distribution reach in terms of number of cities and number of customers
Customer segmentation based on understanding of individual needs
26,500 sq feet state of the art centralised advisory desk based in Mumbai

Wide bouquet of product offering (Direct equity, PMS, Mutual funds, Commaodities).

CAD - Largest dealing room in India Retail Equity Broking Clients

530,728
471,062
396,388
238,421
159,091
60,000
31,000
1]
FYO04 FYO05 FYO06 FYO7 FYO08 FYO09 Dec'09
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Institutional Equities

Offers cash and derivatives broking services

through MOSL to a large number of institutional
clients.

Strong Corporate Access group.

/ Apove-industry asset growth
/ mmsxmﬂbnﬂwm’“
/ Diversified fee-income stream
/ Superior asset quality

/ Sustainable RoA of ~1.5%

Makings of a winner

Quarterly India Strategy Detailed Sector... ...and Company Updates

330y 2009

Expert Speak

MONSGON 2009

Ground Reality
india p ?3?@"&.,‘
, : o

el it
ather snlstac playars). Foleirg e the kay e vy s:

e stserved

[

HominalagrGoP unhkely 1o et impcand . o be increased to
i

i Rei00b, mhich weuld
s

Memr-ter et tremg oo ey b P31 i § 209

Informative Periodicals Not Just Desk Research...

22201 Earnings Update — Q3 FY10 11



Wealth Management

Addresses the wealth management needs of

mass affluent and HNI customer base.

Focus on advisory and product mix that leads

Wealth Management
from Motdal Oswal

to Client Profitability.

Representative office in Dubai to tap offshore * Single window for the
customer :>
business. + Customer profiing and
need analysis

Multi-disciplinary approach involving various

elements of investment banking alongside

private banking disciplines. Product specialist E>

3D Focal engagement strategy thereby

consolidating clients needs across personal,

family and business arena. Intellectual :>
Input

Diversified solution management to cater to

R UMM --
support
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Portfolio Management Services (PMS)

SEBI Registered Portfolio Manager since
September 2002

Customer base: ~3,700

4 member Fund Management team supported
by MOSL Research Team of 27 research
analysts.

Centralized Operations team and centralized
servicing desk for client queries

External custodian for client assets

Mutual Funds

Motilal Oswal Asset Management Company, a subsidiary of MOSL, received the final approval from SEBI to

set up its mutual fund business.

The first product will be launched after obtaining necessary approvals.

A robust management team is being put in place with a focus on creating a differentiated Mutual Fund

business in the country.
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E & EOI = Exceptional items & Extraordinary items

MOPE has a unique positioning in every aspect of the private equity process, drawing upon the strengths of the
group in both research and its pan-India network. MOPE also acts as an advisor and mentor to investee
companies and leverages the relationships of the Motilal Oswal group for the benefit of these companies.

“India Business Excellence Fund” has deployed / committed ~48% of the corpus of USD 125 million across 9
deals.

The domestic real estate fund i.e. India Realty Excellence Fund (“IREF”) completed its final closing with
commitments of about Rs1.5 billion. MOPE has built a strong deal pipeline for IREF, and is evaluating several
investment opportunities.
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Presence in 3 cites — Mumbai, Delhi and Hyderabad. £ 5 Advisory Product o
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Group Profile and Structure

Well-diversified, financial services company offering a range of financial products and services, focused on wealth
creation for all its customers, such as institutional and corporate clients, HNI and retail customers.

Network spread over 581 cities and towns comprising 1,293 Business Locations operated by our Business Partners
and us with 605,986 registered customers.

™"

Motilal Oswal Financial Services Ltd.

! ! ! !

99.95% 81.25%

85% 100% #

# thru Motilal Oswal Securities Limited

* Data as on Dec 31, 2009
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Our Businesses

Independent and
INSIGHTFUL
RESEARCH

Well established
DISTRIBUTION
NETWORK

Broking &

Private Equit
Distribution e

Institutional

Equities

Principal
Strategies

STRONG RELATIONSHIPS
with institutional investors
and high net worth investors
(HNIs)

HIGH CREDIBILITY
resulting in higher cross-
selling opportunities

<

INTEGRATED FINANCIAL SERVICES PROVIDER

>
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Our Driving Force

A company  honoring
commitment with highest
ethical and business
practices

Time bound results
within the framework of
the company’'s value
system

CORE PURPOSE

To be a well respected and
preferred global financial
services organization
enabling wealth creation for
all our customers

Attaining goals
collectively
and collaboratively

High energy and self-
motivated with a “do it”
attitude and
entrepreneurial spirit

Performance gets differentiated, recognised and
rewarded in an apolitical environment

JO 0031 Earnings Update — Q3 FY10
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Further grow
distribution network
across India

Leverage research and
advisory capability

Focus on wealth
management solutions
and new product
offerings

Increase distribution of
mutual funds and
insurance products

Grow Investment banking business
Build Asset management and Private equity

business
Grow Fee based
Revenues
Increase Increase
Wealth Mgmt institutional
/Retail market market
share ResearCh share

Grow Fund based
revenues

Build Principal Strategies Group to maximise returns
using risk free arbitrage strategies

Grow margin funding book size

Earnings Update — Q3 FY10

MoTiLAL OSWAL

Financial Services

Build stronger
institutional
relationships through
wider and quality
research

Increase research
support

Grow institutional
derivatives business

20



Strong Distribution Network — Physical and Online

» Cities / Towns where Motilal Oswal Securities is present.

2 Earnings Update — Q3 FY10
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PAN India network with presence in over 581 cities/ towns comprising 1,293 business locations (own as well as
franchisees) complemented by robust online channel.

Extensive distribution network providing opportunities to cross-sell products and services, particularly as we diversify
into new business streams.

No. of Cities

581

548
432
377 I

FYO7 FYO08 FY09 Dec'09

Strategic Alliances

it W §E
$iate Bank of India

Fipgh pay - @} 1y w@y

AM{IE BANK

Strategic alliance with State
Bank of India (SBI), IDBI Bank
and Axis Bank, to offer online
brokerage services to retall
banking clients.
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Focused Research Team

Strong research team comprising 27 research analysts
covering 236 companies in 27 sectors and 25
commodities.

Most analysts have more of

research experience.

three vyears or

Focused on cash equities, equity derivatives and
commodities and services all our business segments.

Over the years, MOSL has been consistently ranked a
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Strong Sales and Dealing Team

Research supported by an extremely strong sales
trading team comprising of qualified professionals.

Each member of institutional sales team has

significant research experience.

One of our institutional sales persons was rated as the
best sales person for Indian equities (Asiamoney 2006
& 2007).

mongst the top brokerage houses for its research
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2007

Next Trillion Dollar

Opportunity
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2008

Great, Good
&
Gruesome companies

2009

Winner Categories
+

Category Winners
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This report is for information purposes only and does not construe to be any investment, legal or taxation advice. It is not intended as an offer or solicitation for
the purchase or sale of any financial instrument. Any action taken by you on the basis of the information contained herein is your responsibility alone and
MOFSL and its subsidiaries or its employees or directors, associates will not be liable in any manner for the consequences of such action taken by you. We
have exercised due diligence in checking the correctness and authenticity of the information contained herein, but do not represent that it is accurate or
complete. MOFSL or any of its subsidiaries or associates or employees shall not be in any way responsible for any loss or damage that may arise to any
person from any inadvertent error in the information contained in this publication. The recipient of this report should rely on their own investigations. MOFSL
and/or its subsidiaries and/or directors, employees or associates may have interests or positions, financial or otherwise in the securities mentioned in this report.

Contact:

Sameer Kamath

Head — Corporate Planning and Investor Relations

Motilal Oswal Financial Services Limited

Tel: 91-22-3982-5500 / 91-22-39825554

Fax: 91-22-2282-3499

Email: sameerkamath@motilaloswal.com / investorrelations@motilaloswal.com
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