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About Motilal Oswal
Financial Services

Established in 1987, Motilal Oswal started as a modest sub-broking unit with just two partners. Today, it
has evolved into India’s leading full-service broking company, serving over 12.8+ million clients with
assets under advice of Rs.5.5 lakh crores (as of FY'25).

As a diversified financial services organization with a team of over 13,500+ employees, Motilal Oswal
offers a wide range of financial products and services, including Private Wealth, Retail Broking and
Distribution, Institutional Broking, Asset Management, Investment Banking, Private Equity, Commodity
Broking, and Home Finance.

Our diversified client base includes retail customers across equity, commodities and mutual funds,
High Net Worth individuals (HNIs), Foreign Institutional Investors (Flls), financial institutions, and
corporate clients.
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Our Leadership

Mr. Motilal Oswal

Group MD & CEO, has led the organisation to new
heights with his strong business acumen while also
having served on the board of BSE and various
committees of BSE, NSE, SEBI, and CDSL. Driven by the
knowledge-first approach, he has authored books of
quotations on ‘The Essence of Business &
Management’ and ‘The Essence of Life’. He has also
published numerous articles in renowned financial
magazines and newspapers.

Our Growth Journey:

2005 2010
Asiamoney Brokers MOFSL adjusted
Poll ranks MOFSLas The 2007 Best Performing
Best Local Brokerage, MOFSL gets listed on Equity Broker
1996 Most Independent the BSE & NSE. (National) at the
1987 MOFSL commences Research Brokerage, The IPO was CNBC Tv 18
MOFSL starts as a the Annual Wealth and Best in Sales oversubscribed Financial Advisors
Sub Broking Outfit Creation Study & Service 26.4 times Awards
1990 2000 2006 2009 2012
MOFSL acquires MOFSL receives MOFSL places MOFSL enters the MOFSL shifts
membership of the Asiamoney 9.48% withtwo Limca Book of into its new
the Bombay Award for the Best leading private Records for corporate
Stock Exchange Domestic Equity equity investors creating India’s headquarters
House Largest Dealing spread over
Room in Mumbai 2,70,000 Sq. Ft.
at Prabhadevi
in Mumbai
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Mr. Raamdeo Agrawal

Co-founder & Chairman of Motilal Oswal Financial
Services Limited, is a visionary maestro of financial
strategy. He has crafted the illustrious "QGLP"
(Quality, Growth, Longevity & Favorable Price)
Investment Framework and its ‘Buy Right, Sit Tight’
investing philosophy. He is the driving force
behind the Groups highly awarded research and
has authored the annual Motilal Oswal Wealth
Creation Study since its inception in 1996.

Financial Advisors

Awards -

Four years in a row

Solid Research. Solid Relationships.

Awards.

2018
Awarded as
2016 Best Broking 2021 2024
MOFSL got Business of the Awarded as Recorded the
2013 certified as a Year at The Largest Broking hg‘:}?St ?‘Z?i::
MOFSL completed Great Place Moneycontrol o CRLelS Zf Z 2,yG§6 Cr
25 years of to Work by Weallth Creator Exchange Traded
Wealth Creation GPTW - India Awards 2018 Precious Metals
2014 2017 2019 2022 2024
MOFSL adjusted MOFSL Completed MOFSL gets MOFSL got Recorded the
Best Performing 30 years of inducted into the certified as ngrs:t‘;:l\;er
Equity Broker Wealth Creation HALL OF FAME A Great Place profit of
(National)at the at the 10th to Work by 2,263 Cr
CNBC Tv 18 Financial Advisor GPTW - India for H1-FY25
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Mr. Ajay Menon
CEO, Wealth Management

Joined MOFSL in 1998

Mr. Manoj Johnson
Associate Director
- Franchisee Biz

Joined MOFSL in 2023

Mr.Kishore Narne

Executive Director, Head
- Commodities, Global Markets
& NRI Business

Joined MOFSL in 2011

India is on the brink of a transformative economic boom, with projections
suggesting our GDP could reach $5 trillion in the coming years, powered by
dynamic growth in sectors like digital technology, manufacturing, and
financial services. At Motilal Oswal Financial Services Ltd., we're committed to
harnessing this momentum and see ourselves as pivotal players in driving
progress. Together with partners like you, we aim to foster growth, innovation,
and strategic advancement across the financial landscape. Let’s utilise this
opportunity to expand our reach, enhance our services, and create lasting
value for investors nationwide. Join us, and let’s ‘Grow Big' together.

The stock broking industry in India is witnessing unprecedented growth,
fueled by the rising financial awareness, increased digital access, and a
young, aspirational population eager to invest. With over 120 million Demat
accounts in India as of 2023 and a steady annual growth rate of 20%, the
potential in broking is immense. For aspiring partners, this is the perfect
moment to join a thriving sector where every market trend and every new
investor brings an opportunity. Partnering with us means tapping into

a well-established ecosystem that supports your growth, provides
cutting-edge technology, and helps you create lasting value for clients.
Together, we can make the most of this exciting journey and shape the
future of wealth creation in India.”

Mr. Harsh Joshi Mr. Ashish Malviya Mr. Pankaij Purohit
Executive Director Director & Head - Distribution Director - Information Technology
- Wealth Management Joined MOFSL in 2007 Joined MOFSL in 2004

Joined MOFSL in 2000

v

Mr. Sandeep Gupta Mr. Sunil Goyal Mr. Vijay Agrawal
National Head - Equity Advisory Executive Group Vice President, Senior Group Vice President,
& BD - Franchisee Biz Head - Business Alliances Head - Digi Partners -
Joined MOFSL in 2000 Acquisition & National Head of Franchisee Biz

Sales - Business Associate Group, Joined MOFSL in 2004
Joined MOFSL in 2009
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The Opportunity Ahead
- Broking Business

Exhibit 1: The number of demat accounts rose to 192m

- Demat Accounts (m)

190 192
g2 185 o
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Demat Account Addition Yearly Trend
Year Demat Addition (in Cr)
FY24 3.7
FY23 25
FY22 3.4
FY21 1.4
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India vs Global Stock Market

50.9 . Market Cap ($ trillion) % of Global
46.7
7.8
5.8
4.3 39 42 39
USA China Japan India Hong Kong

Source: Bloomberg, ET

The proportion of people investing in stock markets in various
countries across the world

140 CR

IND 3%
’ F7CR Q
BRA 2% Q
on [ 1% 9 (" HowToRead )
o &5
|
33CR __27¢R === Percentage
(o Q Population and Location
Q nd &  of the country
= 138 CR IDN: Indonesia *Estimates 2020
21CR Source: Paytm DRHP
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Major Shift in Income Pyramid

Middle Class In India From 1985, Present And Beyond

@ Poorest Poor Middle Closs [ Upper Middle Class

@B Rich

l%i 3%i 7%

23%

1%]
6

1985 2005 2018 2030 (E)

*Source: Consultancy.asia, Bain & Company, ResearchGate
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India’s Demography Is An Enviable Asset

Working-age population (% YoY)

@ ndia China us @ uK @ German Japan

3.0
22

2.0

1.7

2.0 1.6
1.0
0.0 /\ .

10 \'/\

-2.0

-3.0

2010 2015 2020 2025 2030 2035 2040 2045 2050

Working-age population is 25-59 years

Old-age dependency ratio (%)

2020 @B 2050 117.5
92.0
432
22.4
India China Germany  Europe Japan

Old-age dependency ratio = Population aged above 60 years over working-age population
Source: UN Population projections, Compiled by MOFSL
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Our Growth Numbers

Distribution Network
9,100+ External

Wealth Managers

Geographical Reach
AN 2,500+ business locations,
98% Indian pincodes covered

Relationship Managers
& Research Team
2,500+ RMs, 100+
research team

= Assets under Advice
5.5 lakh+ Cr

Clients 883

94,00,000+ E@Q

Solid Research. Solid Relationships.
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Grow Big with Motilal Oswal

Our Offerings
%ﬁ&vﬂ 0=~
Comprehensive Cutting-edge Diverse Product
Business Technological Range
Development Support
Support
i
Solid Research Robust Back-office & Strong Mentorship
& Solid Advice Operations Support by Industry Leaders

Partner with us

THINK BIG. GROW BIGGER.

Solid Research. Solid Relationships. @
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I Diverse Product Range

Investment strategies depend upon the investor's objectives and risk appetite.

To serve a wide range of customers with customized investment strategies, it's
important to have a wide range of products that reap benefits across varied time
horizons and risk appetites. Motilal Oswal is a one-stop financial superstore
where there's a wide range of investment solutions for every kind of investor.

Commodities

Bonds

Equity
Broking

.........................

........

______

Private

ot ' Py : Equity
7\
|(NCDs | }--------o 35/@@ )
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Comprehensive Business
Development Support

To help our Business Partners hit the ground running, we provide comprehensive business support
through the following initiatives:

A Dedicated Regional Support: Region-specific support to ensure that partners
receive expert guidance tailored to their unique market needs

PN Regional Training Support: Dedicated desk to help convert the leads of Business
‘% Partners centrally

AN Dedicated Re -Activation & HNI Desk: Centralized desk that helps in client reactivation and
also offers customised support & advisory for their HNI customers

%

Market Connect (Single Interface): Digital platform to improve partners’ visibility &
placement on social media platforms and search engines to spread reach

Advisory Dashboard: Get an in-depth analysis of your client’s trading behaviour so
you can recommend products that best suit their needs

00
@
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FOCO (Franchisee Office
Company Operated)

The idea is simple that via this model, MOFSL will help our partners in the following ways:

Recruit employees

Train them with the requisite knowledge, attitude, and skills
Drive and monitor them through a dedicated Head Office team
Do the business the “MOFSL” way

Make all efforts to make them productive & profitable

@" B{:@i @@@ gl

Make all efforts to ensure that they have a long tenure with the business

ADVISOR means that the primary role of these recruited employees will be Advisory services. Accordingly,
their skills, attitude, and knowledge will be developed to become excellent advisors servicing the clients of
our business partners. Besides Advisory services, similar to the advisors of MOFSL company branches, these

advisors will also be trained on taking referrals, acquiring clients, undertaking cross-selling of multiple
products and reactivating.

Solid Research. Solid Relationships. @
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Saksham

Leave your hiring worries to us and focus on what you
do best — growing your business.

Welcome To Saksham - Our dedicated support desk
for all the hiring requirements of our esteemed
business partners.

Kick-start a new hiring journey today!

Steps to follow:

Loginto
Partner Portal

Vacancy
Module

We help you save time and resources while securing the best-fit candidates for your organization.
Trust us with your hiring needs, and let our comprehensive approach alleviate the burden of staffing,
SO you can concentrate on achieving your business objectives with confidence.

Transform the way you hire and witness unparalleled success in building your dream team.

Saksham - Your Trusted Partner In Hiring Excellence

Training
Utility

Manage
Vacancy

Solid Research. Solid Relationships.
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Our Technological Edge

RIISE App by Motilal Oswal
~

Explore the wide range of cutting edge products
designed specially for your clients to trade and

o | [ 1
invest seamlessly. :,’-, -

RASE 7]

Features of RIISE:

Invest: Trade:
All-in-1 QA Advanced
Investment App @v Interactive Charts

Curated Collection Tracking
of Mutual Funds of Any Contract

Paperless Insurance ['J [] Indicators for
Buying E] E] Advanced Traders

) (@) (88) (&

Manage SIPs with “[L Single-click
top-up Features Power Trade

d

. *é}'g;. .
#hiaF: e Scan to Download

i

3 RIISE by Motilal Oswal

:

s
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MO First

A unique, all -in-one tool designed specifically for our business
partners, including Franchisees, Onwards, Remisiers, and IFAs. MO
First streamlines business operations, enabling our partners to easily
track, review, and take action based on real-time performance data,
helping them make informed and effective decisions to drive growth.

mofirst

Features of MO First:
Receive daily, weekly, monthly, and yearly snapshots of your Revenue, AUM, Turnover

and Client Metrics

Quickly view consumer insights like newly acquired clients, Inactive clients, and top
customers, with built-in email functionality

Get a comprehensive summary including Total Clients, Active Clients, AUM,
Turnover, and monthly Revenue

Quick Search option that allows easy access of detailed client information including
Portfolio, Holdings, Transactions, Profit and Loss, and Revenue, through a quick
search option

Access critical reports such as Client/Product-wise Revenue Report, AUM Report, Running
SIP Report, Product Maturity Reminder, and Single Holding Report

Enhance client relationships by sending personalized Emails and SMS for
special occasions

Explore comprehensive dashboards for various products, including Equity,
Mutual Funds, MTF, and many more

Training and utility modules designed for further learning and enhancement of business
partners’ operations.

Multiple account opening and modification modules for streamlined account
management and update

Al capabilities and data analytics that help discover potential cross-selling opportunities

Solid Research. Solid Relationships.
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MO Genie

-

MO Customer Service,
Now at your Fingertips!

Introducing MO Genie - The Customer Service Chat
Bot from Motilal Oswall.

Features of MO Genie:

. le .
@ Bespoke Assistance P Cost Effective
' User Friendly Chat Bot

@ Time Saving ng% Versatile
24*7, anywhere anytime Access your data at your convenience
Tailored Search Experience
- /

StratX: Your Gateway To Automated Trading!

Vs

Designed to elevate your client's trading
journey, StratX provides real-time MTM data
for subscribed strategies and detailed
performance analysis, ensuring a smooth
and automated trading experience.

Solid Research. Solid Relationships.
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Research & Advice

Research 360

-

Your Ultimate
Research Buddy!

Research 360, is an application for all your
clients—traders and investors alike. Built on our
legacy of research excellence, it provides access
to premium research & advice even without a
demat account.

molilal oswal

research:zso

ﬁﬁ 8 15K+ 455 3M+

Reviews & Ratings ~ **x*+Rating  App Downloads

Features of Research 360:

/@9 Expert Advice &) Research Reports
=

QD

% Real-Time Insights © Option Strategy

ﬁj@\ Insider Edge Stock Baskets

I
o
o

g

200+ Screeners

i
3
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Intelligent Advisory Portfolios

IAP offers a diverse range of pre-packaged equity portfolios advised by Registered Investment Advisors
(RIAs), ideal for both active and passive investors. These portfolios are curated & monitored by the RIAs
and follow strict rules & parameters to manage your investments.

IAP..

Advisory Portfolios

Offering of IAPs

Narnolia

\Z

o

Renaissance

4

o

Abakkus

o

Vivekam

090

Alphaniti

'

AlfAccurate
Advisors

0%

Marathon
Trends

i

Buoyant

\ "4
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Solid Research & Solid Advice

Known and loved by our Sub Brokers and Customers for our Solid Research & Solid Advice, we have also
been awarded the'Best Equity Broker - National, at the CNBC TV18 Financial Advisor Awards for 5 years. Our
dedicated research group with over 30 analysts does the fundamental and technical analysis of the market,
covering over 225+ companies across more than 20 sectors

Report Frequency Source
MOSt Market Outlook Daily Morning Retail Research
Corporate Action Monitor Weekly Retail Research
Expiry to Expiry (NIFTY,BANKNIFTY,FINNIFTY AND SENSEX) Weekly Retail Research
Result Monitor Quarterly Retail Research
Dividend Yield Monitor Monthly Retail Research
Morning India Daily Morning Institutionall
MOSt Market Roundup Daily Evening Retail Research
Investment Idea As an when Retail Research
Velocity Idea As an when Retail Research
India Strategy Quarterly Institutional
Initiating Coverage As an when Institutionall
Weallth Creation Study Annual Institutional
MOSt Quantitative Outlook Monthly Retail Research
MOSt Advisor Monthly Retail Research
Sector & Stock update (Technical) As an when Retail Research
Basket As an when Retail Research
IPO Note As an when Retail Research
Diwali Pick Annual Retail Research
Budget Strategy Quarterly Retail Research
Technical & Fundamental Suprabhat Daily Morning Retail Research
Buy Back Report As an when Retail Research
Fund Folio Monthly Institutional
ECOSCOPE As an when Institutionall
Bulls & Bear Monthly Institutional
Election Report As an when Institutionall
Budget Report As an when Institutional
Sector Report As an when Institutional

Solid Research. Solid Relationships.
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Learning and Development

Value Added Training (VAT) Sessions

Solid Research. Solid Relationships. @
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Motilal Oswal Business Impact
Conference (MOBIC)

Here is a glimpse of the just concluded (8t Edition)
MOBIC 2025, which was a resounding success.

Solid Research. Solid Relationships.
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Paathshala
p

> PAATHSHALA

An exclusive e-learning platform that
helps you build business skills on the go

FPAATHSHALAY

LEARNING ANYTIME ANYWHERE

Features of Paathshala:

QDE{, Leaderboard Reminder mailers

FA,J Daily quizzes & tests Skill based learning

Bite sized learning videos Journey based learning

Buzz

Solid Research. Solid Relationships. @
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Strong Mentorship By Industry Leaders

Udaan: A National Advisory committee of our experienced & successful Business
% Partners for brainstorming desirable business practices and developmental ideas
for all new channel partners

Personalized coaching and guidance is provided by experts and senior management.
Unique ideas depending on the individual expertise of the entrepreneurs

Training Desk: Dedicated desk to train our Business Partner as well as their employee
through various platform such as Seminar, Webinar & through Paathshala App.
Special sessions are held with eminent industry experts as guest speakers

Solid Research. Solid Relationships.
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Business Operations (CBOS)

Core Back-Office Operating System (D
/

A unified platform for Business Operations
that empowers partners to impart superior
servicing to customers.

BOS

Features of CBOS:

O

OTP Based Dual Authentication: This feature ensures the security of your login and
client data by requiring a one-time password (OTP) for each login attempt,
providing enhanced awareness and control over access

Quick Menu Access/Favourite Bar: Frequently used options can be marked as
Favourites and will be available on the landing home page for quick access,
streamlining your navigation experience

Global Search: Gain easy access to the necessary reports by entering keywords or
report names, making data retrieval efficient and user-friendly

Accessibility & Optimization: The CBOS system is compatible with leading
browsers, including Google Chrome, Mozilla Firefox, and Microsoft Edge. It is
optimized for efficiency, enabling users to generate and download data within
minutes. This ensures a seamless and productive experience, meeting the
demands of modern business operations

Dashboards with Pictorial Presentation: Our dashboards provide a visual summary
of branch operational activities, enhancing user-friendliness, and reducing the
need to navigate different segments and applications

Download History: Reports that have been downloaded will remain available in the
Download History for a period of 7 days, providing easy access to recent downloads

Simplification and Integration of Reports: Certain reports, such as the Combined
Margin and Securities Holding Report, are designed to consolidate multiple data views

@) ) ® @)@ @ @

that were previously accessible in different reports, simplifying the reporting process

Solid Research. Solid Relationships. @
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Back Office & Operations

Operations serve as the backbone of any business, and through our dedicated operations & back office
support, we help our partners optimize productivity, boost efficiency, mitigate risks, and effectively
minimize losses.

LI Customer Service with quick TAT: Our dedicated IVR lines are here to address requests and
1=> issues of our partners, from 9:00 AM to 6:00 PM on all working days (Monday-Friday)

@) Dedicated Compliance & Legal Support: Offers support to handle & resolve client disputes

Risk Management System

Designed to ensure a seamless transfer of all your business activities, our RMS has been meticulously crafted
to address and alleviate any concerns, ensuring a smooth and efficient transition, and without compromising
your operations or profitability.

Risk Lab: Monitoring tool that offers real-time updates & client margin status in a single view. The
system consists of various automated products for risk management, whereby positions are squared
up if MTM loss crosses 70% of available margin and/or safety cover is breached

Pt Margin Based Product (Ageing T+5): Purchase the stocks with availing Margin Based facility to hold
DDDD the Same till Ageing T+5 selling
@; SEBI MTF Product: Avail the SEBI MTF Product by Entering the Transaction with eligible Approved Group 1

Securities

Stress Report: Track a customer’s derivatives position through Stress Report for Financial & Liquidity
Stress

Upfront Pre-Trade Allocation: Automate Pre-Trade Allocation through API for available Funds and
Margin

Automated Physical Settlement Selling: Auto sell out a customer’s derivatives position via Single Click
RMS Selling as per Physical Settlement Policy where positions are not marked for delivery

Solid Research. Solid Relationships.
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CSR Initiatives

([T e m

Motilal Oswal Knowledge Centre (MOKC)
——— Mol Sigrilng Cerermony ot Motial Cswal Tower ———

W EAL THUCAL

Motilal Oswal Foundation & IM Mumbai
i himadie prlorhopic partnaiaiip

MoU with IIT Bombay for MO Research Centre MoU with IIM Mumbai for MO Knowledge Centre

™
AGRAWAL-DSWAL
STUDENT RESIDENCE

ML T f
Sl T A

. S il i e~ w = p x e S e
Motilal Oswal - KISS Residential School Free education to 108 meritorious, marginalized
(for 2,000 tribal girls), Odisha students from 14 states at Mewar University

Solid Research. Solid Relationships.
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Our CSR Impact

Impacted 37,122 beneficiaries directly across
all our programs.

/
Educational Program
22365 307
Students Teachers
Institution Building
07 8900
Institutes Students
Employee Volunteering
& D,
(e
300 5000
Volunteers No of Hours
|
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Building Our Talent Powerhouse

@ﬁ} 13,000+ strong employee base @ f:eﬁg?(l)\;e;sny levels across

(=P 4,800+ Gross hires in FY 25
200 + Senior hires in FY 25

Almost 4 Lac learning hours clocked in FY 25

Signature Leadership Programmes:
200 “Talent” employees being covered

. Marsactasntis

L™
q‘.,.n- ISB IIIII Institeie of
Technology

Developing Managerial Capability: GREAT _%E ygroo i lfﬁ./n = -LEAD

750 managers being covered INSTITUTE = A so00A. GrTERemEe

pectves to e
Our pathways. Your potential. SRR M DR TRL Hatter bavore Bigger /

“

Building our Young Leadership Practice: ~
Hiring 100 future leaders .‘:ﬂ NG

HIF PROC AR

Building a Future Ready &

Best In-Class Learning Infrastructure:
Sprawling 17 Acre MO Learning Academy
Campus being planned at Panvel

Solid Research. Solid Relationships. @
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NextGen Training Program

Presenting our NextGen Accelerator: a tailored one-month journey for the future torchbearers—the sons,
daughters, and kin of our valued business partners. Our mission? To equip them not just for business, but
to immerse them in the heartbeat of current industry trends and the future landscape. We dig deep,
uncovering challenges and strengths, paving a clear roadmap for their entrepreneurial voyage.

Throughout the training, we delve into a wide range of activities, ensuring a diverse learning experience.
Some of these activities include:

Interactive classroom sessions paired with hands-on training alongside our
advisory teams and select franchisees

ﬁ?fg@ Engaging workshops to foster learning
}?@ﬂ Special lunch and dinner programs for networking and informal discussions

TS A movie outing featuring the latest release

Group presentations to encourage teamwork and creativity

Thought-provoking book reviews to stimulate critical thinking

@ Inspiring individual presentations by our esteemed guest speakers

The pinnacle of these activities is culminated in a remarkable "Graduation Ceremony”, where our
Chairman, Mr. Motilal Oswal, personally honors and presents certificates to all the bright participants,
marking their journey with us.

Solid Research. Solid Relationships. @
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I Awards & Accolades

g Ry,

Ng MOFSLrecognized as a Great
N4 Place to Work(2024-2025) by
N/ the Great Place to Work

‘% Institute, India.
=)
5

QJ Great Place to Work India !ﬁ
Y %,
N/

N/

\
&
-

g

Ky,
Evergreen Financial !!%
W
>
s

Services Provider 2023
MOFSL won the Evergreen
Financial Services provider
at the Navabharat BFSI
Summit & Awards

L@Q@(@

v
&
g

&

*
2. 0.0 ¢ \%%

Motilal Oswal Financial

Services Recognized In The %%
N

KR

2023 Burgundy Private Hurun

(({@

India 500 List Ng
This achievement reflects our &5
commitmentto excellence and

innovation in our industry. &g
(g

(LK

&

Vi
e

(X4

@3 * X %

QQ; Leadership Factories

of India
&5 MOFSL recognized as a
N Leadership Factoryof India for
gﬂa 2023 by Great Managers

@ Institute, India
)
2

?

1 8.0 ¢

(4 ¥
&g Lifetime Achievement ‘!%
Qg Award 2023 M
gg Mr. Motilal Oswal received g%
N the Award from Jain Chartered Ng
Qé Accountants Federation QQ;
@ for outstanding achievements Qg
!Q in Equity Markets & the Qg

impact through

&
e

QQ;, * X %

b
QQ; Entrepreneurs %ﬁ%
Of The Year
&5 Motilal Oswal & Raamdeo §5
N Agrawalrecognized as most  Ng
g% respected Financial Services QQ;
‘0 Entrepreneurs of the Year 2023&4

‘0 by Hurun India
= 0=
D g

and many more such accolades
in previous years...
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To know more or for any queries: Curious about what

¢ +918655781696 our partners say?

Scan to watch their

inspiring stories!
DX growbig@motilaloswal.com pinng

Motilal Oswal Financial Services Ltd.
Motilal Oswal Tower, Junction of Gokhale
& Sayani Road, Opposite Parel ST Depot,
Prabhadevi, Mumbai - 400025

@& www.motilaloswal.com

- /

Motilal Oswal Financial Services Limited (MOFSL)* Member of NSE, BSE, MCX, NCDEX CIN No.: L67190MH2005PLC153397
Registered Office Address: Motilal Oswal Tower, Rahimtullah Sayani Road, Opposite Parel ST Depot, Prabhadevi, Mumbai-400025; Tel No.: 022-71934263; Website www.motilaloswal.com.
Correspondence Office Address: Palm Spring Centre, 2nd Floor, Palm Court Complex, New Link Road, Malad (West), Mumbai- 400 064. Tel No: 022 7188 1000. Regjistration Nos.: Motilal Oswal Financial
Services Limited (MOFSL)*: INZ000158836. (BSE/NSE/MCX/NCDEX); CDSL and NSDL: IN-DP-16-2015; Research Analyst: INHO00000412. AMFI: ARN - 146822; Investment Adviser: INAODO0O07100; Insurance
Corporate Agent: CA0579. Motilal Oswal Asset Management Company Ltd. (MOAMC): PMS (Registration No.: INPO00000670); PMS and Mutual Funds are offered through MOAMC which is group
company of MOFSL. Motilal Oswal Wealth Management Ltd. (MOWML): PMS (Registration No.: INPO00004409) is offered through MOWML, which is a group company of MOFSL. « Motilal Oswal Financial
Services Limited is a distributor of Mutual Funds, PMS, Fixed Deposit, Bond, NCDs, Insurance Products, Investment advisor and IPOs etc . These are not Exchange traded products and the Trading Member
is just acting as distributor. All disputes with respect to the distribution activity would not have access to Exchange Investor Redressal Forum or Arbitration mechanism « Real Estate is offered through
Motilal Oswal Real Estate Investment Advisors Il Pvt. Ltd. which is a group company of MOFSL. « Private Equity is offered through Motilal Oswal Private Equity Investment Advisors Pvt. Ltd which is a group
company of MOFSL. » Research & Advisory services is backed by proper research. Please read the Risk Disclosure Document prescribed by the Stock Exchanges carefully before investing. There is no
assurance or guarantee of the returns. Details of Compliance Officer: Name: Neeraj Agarwal, Email ID: na@motilaloswal.com, Contact No.:022-71881085.The securities quoted are exemplary and are not
recommendatory. Brokerage will not exceed SEBI prescribed limit. Customer having any query/feedback/ clarification may write to query@motilaloswal.com. In case of grievances for Securities
Broking write to grievances@motilaloswal.com, for DP to dpgrievances@motilaloswal.com.*Such representations are not indicative of future results. Mr. Paresh Sukhtankar (BSE Trade Name: REL INVEST
SERVICES PRIVATE LIMITED) BSE: AP01044601127300. Date of Registration: 21 November 2021 (NSE Trade Name: REL INVEST SERVICES\ PRIVATE LIMITED) NSE: AP0297146023. Date of Registration: 29 November
2021. Mr. Siddharth Karnawat (BSE Trade Name: RISHABH WEALTH MANAGEMENT PVT LTD) BSE: AP-01044601100878. Date of Registration: 26 April 2019 (NSE Trade Name: RISHABH WEALTH MANAGEMENT PVT
LTD) NSE: AP0297119483. Date of Registration: 11 June 2019. Mr. Kavish Shah (BSE Trade Name: KAVISH R SHAH) BSE: AP-0104460166797. Date of Registration: 25 July 2017 (NSE Trade Name: MR KAVISH
RAMAN SHAH) NSE: APC029700501. Date of Registration: 17 October 2003. Mr. Harshit Gandhi (BSE Trade Name: GANDHI INVEST MALL) BSE: AP-0104460166662. Date of Registration: 21 July 2017 (NSE Trade
Name: GANDHI INVEST MALL) NSE: AP029773951. Date of Registration: 12 August 2011. Mr. Madan Mohan Lohiya (BSE Trade Name: FINSENSE SECURITIES) BSE: AP-0104460167027. Date of Registration: 2
August 2017 (NSE Trade Name: FINSENSE SECURITIES) NSE: APF029700242. Date of Registration: 06 May 2003. Mr. Bhawarlal Agarwalla (BSE Trade Name: PUSHPGEET FINANCIAL SERVICES) BSE:
AP-0104460166315. Date of Registration: 11 July 2017 (NSE Trade Name: PUSHPGEET FINANCIAL SERVICES) NSE: AP0297101512. Date of Registration: 30 March 2019. Ms. Uthara Ramakrishnan (BSE Trade Name:
ARTHA FINANCIAL SERVICES) BSE: AP-0104460197383. Date of Registration: 22 March 2019 (NSE Trade Name: ARTHA FINANCIAL SERVICES) NSE: AP029714701. Date of Registration: 27 March 2019. Mr. Rajendra
Manudhane (BSE Trade Name: KRM SECURITIES PVT LTD) BSE: AP-0104460169451. Date of Registration: 31 October 2017 (NSE Trade Name: KRM SECURITIES PVT LTD) NSE: AP029709073. Date of Registration:
29 March 2019. Mr. Aashish Aggarwal (BSE Trade Name: TR CAPITAL) BSE: AP-0104460164130. Date of Registration: 28 April 2017 (NSE Trade Name: TR CAPITAL) NSE: AP0297100271. Date of Registration: 28
April 2017. Mr. Akash Gupta & Mr. Sachindra Verma (BSE Trade Name: TRIVENTURE ADVISORY PRIVATE LIMITED) BSE: AP-0104460178408. Date of Registration: 13 July2018 (NSE Trade Name: JUNIPER EQUITY
INDIA PRIVATE LIMITED) NSE: AP0297110273. Date of Registration: 18 June 2018. Mr. Manohar Bhandari (BSE Trade Name: JUNIPER EQUITY INDIA PRIVATE LIMITED) BSE: AP-0104460136432. Date of Registration:
18 November 2014 (NSE Trade Name: TR CAPITAL) NSE: AP0297086153. Date of Registration: 10 September 2014. Mr. Suresh Loya (BSE Trade Name: PRACHI INVESTMENTS PVT LTD) BSE: AP-0104460198229.
Date of Registration: 30 March 2019 (NSE Trade Name: PRACHI INVESTMENTS PVT LTD) NSE: APC029700643. Date of Registration: 30 October 2003. Mr. Alex Babu (BSE Trade Name: HEDGE EQUITIES) BSE:
AP-01044601119270. Date of Registration: 02 March 2021 (NSE Trade Name: HEDGE EQUITIES) NSE: AP0297135953. Date of Registration: 08 March 2021. Mr. Samir Chag (BSE Trade Name: ELEGANT WEALTH
PRIVATE LIMITED) BSE: AP-01044601122419. Date of Registration: 02 July 2021. (NSE Trade Name: ELEGANT WEALTH PRIVATE LIMITED) NSE: AP0297139823. Date of Registration: 07 July 2021.

Investment in securities market are subject to market risks, read all the related documents carefully before investing.




