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Motilal Oswal Financial Services Limited (MOFSL) has posted 15% growth in revenues
for the quarter ended June 2008 to Rs1.4 billion. Net profit has grown 3% to Rs260
million. The company’s non-broking activities continued to drive overall growth. Investment
banking advisory fees grew 12% to Rs180 million, fund-based income was up 199% to
Rs130 million and asset management fees grew 102% to Rs60 million.

For deeper insight into the company’s performance and the management’s expectations,
we present extracts from the post-results conference call. We have edited and rearranged
the transcript for greater lucidity. We have also included exhibits from the company's
presentation on its performance for the quarter ended June 2008. This presentation is
available at www.motilaloswal.com.

This document includes forward looking statements, including discussions about management’s plans and objectives and
about expected changes in revenues and financial conditions. Forward-looking statements about the financial condition,
results of operations, plans and business are subject to various risks and uncertainties that could cause actual results to
differ materially from those set forth in this document. You should not construe any of these statements as assurances of
financial performance or as promises of particular courses of action.
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Good evening, Ladies and Gentlemen. I am Manjula, the moderator for this conference.
Welcome to the Motilal Oswal Financial Services Limited Conference Call.  We have
with us Mr Motilal Oswal, Chairman and Managing Director; Mr Navin Agarwal, Director;
Mr Sameer Kamath, Senior VP and Head, Corporate Planning and Investor Relations.
For the duration of the presentation, all participants’ lines will be in the listen-only mode.
After that, the question and answer session will be conducted.  I would like to hand over
to Mr Navin Agarwal.  Thank you and over to you sir.

Good afternoon, everybody. It is my pleasure to welcome all of you to the first quarter
earnings conference call of Motilal Oswal Financial Services. As you are all aware, the
capital markets have gone through challenging times during this quarter. The average
daily market volumes for the quarter were about Rs625 billion, down 15% compared to
the previous quarter, though the market volumes have been up 30% on a YoY basis.

For the first quarter, on a YoY basis, we have posted 15% growth in consolidated revenues
at Rs1.4 billion and 3% growth in net profit at Rs262 million.  Revenue growth has been
driven by strong growth in the non-broking business. Investment banking and advisory
fees went up by 12% during the quarter. Fund-based income was up 199%, while asset
management fees recorded a growth of 102%. As a result of the faster growth in these
three revenue streams, non-broking businesses contributed 29% of the total revenues
during the quarter versus 21% in the same quarter last year. Fund-based business contributed
9% of the income while asset management contributed about 4% of the income during the
quarter.

CONSOLIDATED FINANCIALS (RS M)

Y/E MARCH 1QFY09 1QFY08 CHG. (%)  YOY FY08

Total Revenues 1,413 1,225 15 7,009
Brokerage & Operating Income 1,004 971 3 5,621
Investment Banking Fees 182 162 12 628
Fund Based Income 130 43 199 365
Asset Management Fees 57 28 102 284
Other Income 39 20 96 111

EBIDTA 521 465 12 2,696
PBT (before E & EOI) 404 425 -5 2,398
PAT (before E & EOI) 262 255 3 1,561
EPS - Basic Rs (before EO Items) 9.23 10.02 57.54
EPS -Diluted  Rs (before EO Items) 9.19 10.02 57.09
No of Shares Outstanding (million) - (FV Rs5) 28.40 25.44 28.40
E & EOI = Exceptional & extraordinary items Source: MOFSL’s presentation on June 2008 earnings
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There is a small clarification regarding the results that you may have seen in the newspaper
today. The standalone financials of Motilal Oswal Financial Services, which conducts the
financing activity, show that it registered a topline of Rs249 million as against Rs44 million
in the same quarter last year. PAT was Rs181 million versus Rs27 million. It must be noted
here that the standalone entity results include Rs118 million representing dividend declared
and received from its subsidiaries. This has been disclosed as a part of the segmental
results in our press release under financing activities, and effectively overstates the
contribution of financing activities to the total profits.

In terms of the key highlights, our market share during the quarter ended June 2008
increased to about 4.6% versus 4.2% in the preceding quarter and versus 4.7% in the 12-
month period ending March 2008. At the end of the June quarter, we had cash and cash
equivalents of Rs4.25 billion, which is in line with the cash and cash equivalents as of 31
March 2008.  The net worth of the company was Rs7.5 billion versus Rs7.1 billion as of
31 March 2008. The cash and cash equivalents effectively account for 57% of the total
net worth. As of June 2008, the customer base of the firm increased to 486,000 and our
retail distribution expanded its reach to 1,496 outlets across 452 cities. The private equity
business launched a domestic real estate fund called India Realty Excellence Fund.

The capital markets are going through challenging times, and gaining market share profitably
is the only panacea for driving business growth. We plan to achieve this through higher
employee productivity, a client-focused approach, and strong monitoring of costs through
optimization of resources. We also expect to continue traction from the non-broking business,
which will help diversify the revenue base and capitalize on the emerging opportunities in
those spaces. With these remarks, I would like to open the floor for Q&A.  Thank you.

Congratulations on the excellent set of numbers. Your other income component appears
very high. What does this consist of?
It consists of treasury income and dividends earned on mutual funds.

You had mentioned something regarding the standalone numbers. Could you repeat it
again?
The EBIT that you see in the standalone results published in the media today actually
includes Rs118 million representing dividends declared and received from subsidiaries.
This is not income relating to the lending business or margin funding business but dividend
income, which comes out of the operating earnings of the subsidiaries. There was no such
corresponding dividend in the same quarter last year.
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You mentioned that you are targeting an increase in your market share. What is the target
that you are aiming at?
We do not have a stated number in mind, but in our presentations, we have given you the
last five years’ change in market share. We leave it to your good judgment to decide how
this could move in the future.

What was your market share in the quarter ended June 2008?
In the June quarter, the market share of the firm was 4.6%.

What was your share in the same quarter of last year?
It was 5.2%.

What is your market share in the retail wealth management business?
We do not share the market shares individually for each business segment.

How do you explain the rise in employee cost by 8% YoY and 9% QoQ?
The YoY increase is partly due to the employee additions that happened last year. Besides,
we have had increases in fixed salary costs with effect from 1 April 2008. That explains
the QoQ increase in employee cost.

What has been the average salary hike?
15-17%.

You mentioned that you would be focusing on raising employee productivity.  Will there be
any cost cutting measures as well?
We are basically talking about getting better productivity out of the existing employee
base.

What is your cash balance at present?
The cash balance as of 30 June 2008 is Rs4.25 billion, which is exactly in line with what
you saw on 31 March 2008.

How much is the debt on the balance sheet?
That is around Rs2.7 billion.

When you have Rs4.25 billion cash, why are you relying on debt?
The cash and cash equivalents include margins given to the exchanges and bank guarantees.
We have raised short-term debt through commercial papers and overdrafts basically to
finance working capital.
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Would this debt remain in the balance sheet for the whole year?
Not necessarily. If you see the quarter-end debt, it is Rs2.7 billion. But interest cost has
declined on a sequential quarter basis. So, this is basically the end of the quarter number
and not necessarily an indication of what the average debt for the quarter was.

In your previous conference call, you had mentioned that if there is excess cash lying with
you, you would start some arbitrage. Has there been any progress on that front?
Yes, we have made a modest start during the quarter. It is an extremely small activity right
now.

Can you quantify any amount you have deployed in arbitrage?
There is no fixed amount that is deployed in the arbitrage business. It varies depending on
the opportunities and the availability of free cash.

What would be your current cost of borrowing?
It is around 10%.

What is your debtors balance as at the end of this quarter?
The debtors balance as of 30 June 2008 was Rs3.4 billion.

So, it has gone up from your March balance of Rs3.2 billion?
That’s right. It has gone up, marginally.

Have you seen any losses in recoveries because of the steep market correction?
No, we have not witnessed any such losses this quarter. Whatever we had to book, we
have already booked in the last quarter.

In the last quarter, this figure was Rs37 million?
Yes.

What is your margin funding book like?
Our margin funding book as of 30 June 2008 was about Rs3.4 billion v/s Rs2.7 billion in
March 2008. We would like to reiterate here that margin funding for us is an additional
service to our clients and not a tool to acquire new clients. As and when we see opportunities
to offer this service to our existing clients, we will meaningfully grow that book size.

What is your policy on issuing options for employees? Last year, you had issued about
500,000 shares. What is the rate of issuance we should expect on an ongoing basis?
Well, the quantum of shares offered under ESOP per year would not be as high, henceforth.
However, you could expect similar chunks every three years.
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Retail wealth management and institutional broking

KEY FINANCIALS: RETAIL WEALTH MANAGEMENT & INSTITUTIONAL BROKING (RS M)

Y/E MARCH 1QFY09 1QFY08 CHG. (%)  YOY FY08

Total Revenues 1,083 1,006 8 6,006
EBIDTA 298 327 -9 2,108
PBT (before E & EOI) 208 288 -28 1,849
PAT (before E & EOI) 142 179 -21 1,236
E & EOI = Exceptional & extraordinary items Source: MOFSL’s presentation on June 2008 earnings

You have expanded your outlets from 1,430 to 1,496. Are the new outlets owned or
franchisees?
These are mostly franchisees.

How many of these 1,496 outlets are owned by you?
We have 61 branches. The rest are franchisee-owned outlets.

In your last conference call, you had mentioned that you would expand through franchisees
and not add too many branches. How does this strategy make a difference as far as your
financials are concerned?
Well, basically such a strategy means that we are not taking on further fixed costs. Any
addition to the bottomline without higher fixed costs is welcome.

Would it be correct to say that there is no slowdown in your network expansion?
No, there is clearly a slowdown in the pace of new outlet roll-out. As we had articulated
in the earlier conference call, we are now be focusing on increasing the productivity of our
existing network.

Could you give the break-up of your customers? How many are franchisee customers
and how many are direct branch customers?
About 350,000 customers are franchisee customers and about 100,000 are direct branch
customers.

Considering that the exercise price for the recent options was Rs2,061, do you see a need
to re-price these options or perhaps accelerate the next issuance?
Most employees, who were given the option at Rs2,016 have not accepted the offer. We
have floated a new scheme, for which we have taken the shareholders’ permission yesterday
in the AGM. The employees who have not accepted the earlier offer could be offered
shares at the new price.
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Could we get a break-up of your business from owned branches and franchisees?
We do not share this information.

What about the share of business from retail and institutional business?
No, we do not share that either.

Your volumes have declined about 6% QoQ. While you have gained some market share,
your brokerage revenues have declined about 26% QoQ. What is the reason for this?
The decline in our brokerage revenues is more pronounced than the decline in volumes, as
we have also seen some drop in yields. This is due to a change in business mix – the share
of intra-day trades and derivatives was higher during the quarter. These yield lower
commissions than cash delivery volumes.

How do you calculate your market share – is it on the basis of NSE or BSE turnover?
We divide our average daily turnover by the average daily turnover on NSE plus BSE.

Could you give some indication of what your blended commission was this quarter and by
how much it has declined in the last couple of quarters?
If you look at the yields as they are calculated, they would be about 6 basis points for the
first quarter of this year. For the full year, last year, this number was about 6.6 basis points.

Is there any particular segment where you are seeing more pressure on yields?
No, let me clarify that there is no pressure on pricing in any segment. The blended yield
has declined due to a change in business mix. F&O and intra-day cash market transactions
carry lower commissions than cash delivery volumes. During the quarter, our business
mix has tilted in favor of F&O and intra-day cash transactions. There is no change in
pricing. We have not reduced our commissions in any segment.

In your PMS business, are you witnessing any redemption pressure from large clients?
No, we are not seeing any kind of redemption pressure from large or small customers.
Yes, AUM has declined, but that is largely because of the market correction.

What is the current size of your PMS book?
The size of the book is about Rs7 billion as of June 30, 2008 as compared with Rs8 billion
as of March 31, 2008. Again, I would like to add that the decline is largely because of
market correction.

Your asset management fees have declined considerably compared to fourth quarter of
last year. Is this largely because of bunching up of revenues towards the end of the year?
Yes, we book our carry income in the last quarter.
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In your last conference call, you had mentioned that you would begin distribution of
insurance products. What is the progress on that front?
We began distributing insurance products in May. In the two months since we began
operations, we have already collected a premium of about Rs20 million.

Do you have any plans to launch any new wealth management products – capital protected
products, perhaps, in light of the current market scenario?
We have no plans to design any such product on our own at the moment. However, we
are open to distributing third-party products.

Investment banking

KEY FINANCIALS: INVESTMENT BANKING (RS M)

Y/E MARCH 1QFY09 1QFY08 CHG. (%)  YOY FY08

Total Revenues 189 166 14 637
EBIDTA 95 92 3 274
PBT (before E & EOI) 95 92 3 273
PAT (before E & EOI) 65 62 5 182
E & EOI = Exceptional & extraordinary items Source: MOFSL’s presentation on June 2008 earnings

You have posted good investment banking revenues this quarter. Could you throw some
light on the nature of these revenues and the pipeline?
Revenues for the quarter were largely from non-equity capital market business. We booked
these revenues from about seven transactions and we have a pipeline of about 14
transactions right now.

Could you provide more details on your investment banking deals – were they PE placements
or advisory assignments?
Well, these were largely non-equity capital market transactions – non-IPO, non-QIP
transactions. They were a mix of M&A, structured finance, and advisory assignments.

Are your balance 14 transactions also of a similar nature?
Yes, that’s correct.

Is there any management guidance on investment banking revenues, going forward?
We had mentioned in the last conference call that we expect investment banking revenues
to grow at about 30%. We have no reason to change that guidance.
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Private equity

What is the target size of your domestic real estate fund? By when do you intend to close?
We hope to close in the coming quarter and expect to complete the first closing at about
Rs1.5 billion.

Who would be your target investors for this fund?
They would be the clients of our wealth business.

Ladies and gentlemen, that concludes this conference call. Thank you for your participation.
You may disconnect your lines now. Thank you and have a nice day.

KEY FINANCIALS: PRIVATE EQUITY (RS M)

Y/E MARCH 1QFY09 1QFY08 CHG. (%)  YOY FY08

Total Revenues 22 8 173 86
EBIDTA 6 4 48 36
PBT (before E & EOI) 5 4 43 35
PAT (before E & EOI) 3 2 30 23
E & EOI = Exceptional & extraordinary items Source: MOFSL’s presentation on June 2008 earnings



INVESTOR UPDATE

Motilal Oswal Financial Services records a topline growth of 15% at
Rs 141 crores and 3% growth in net profits at Rs 26 crores

Mumbai, July, 2008: Motilal Oswal Financial Services (MOFSL), a leading financial
intermediary announced its unaudited quarterly results for Q1 FY 2009 post approval by the
Board of Directors at a meeting held in Mumbai on July 8, 2008.

MOFSL got listed on Indian stock exchanges following their IPO in August 2007.

Performance Highlights

Rs. Crores Q1 FY 2009 Growth (YoY)
Total Revenues 141 ↑   15%
EBIDTA 52 ↑   12%
PAT 26 ↑     3%
EPS- Rs 9.23

Results for the Q1 FY09

For Q1 ended June 2008, the company achieved an income of Rs 141 crore, an increase of
15% over the corresponding period of the previous year. Profit after tax grew 3% to Rs. 26
crore.

Speaking on the performance of the company, Mr. Motilal Oswal, CMD said. “The
capital markets have gone through challenging times during the last quarter. Sharp correction
in the market (approx 14%) over last quarter coupled with rising crude prices and inflation
woes have made the environment extremely challenging. Gaining market share profitably is
the only panacea for driving business growth in these challenging times. We plan to achieve
this through higher employee productivity enabled by a client focused approach and strong
monitoring of costs through optimization of resources.

The non-broking business initiatives seeded in the past few years are shaping up well and
we are confident that it will enable our company achieve the twin objective of diversifying the
revenue streams and establishing itself as a well integrated financial services company.”

Segment results

The investment banking advisory fees was up 12% to Rs 18 crore. The fund based income
was up by 199% to Rs 13 crore as compared to Rs 4 crore last year and asset management
fees recorded a 102% rise to Rs 6 crore as compared to Rs 3 crore last year.
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Business highlights for Q1 09

For the period ended June 2008, the customer base increased to 486,648.
Retail distribution expanded its reach to 1,496 outlets across 452 cities.
 “India Business Excellence Fund” which achieved its final closing at $ 125 million
has deployed / committed $ 58 million across 8 deals.
Motilal Oswal Venture Capital Advisors Private Limited (MOVC) launched a domestic
Real Estate Fund “India Realty Excellence Fund”

About Motilal Oswal Financial Services Limited.

Motilal Oswal Financial Services Ltd. (NSE :MOTILALOFS, BSE :532892, BLOOMBERG :
MOFS IN) is a well-diversified, financial services company focused on wealth creation for all
its customers, such as institutional, corporate, HNI and retail. Its services and product
offerings include wealth management, equity broking, and commodity broking, distribution
of third party products, investment banking and venture capital management. The company
distributes these products through 1,496 business locations spread across 452 cities and
the online channel to over 486,648 registered customers. MOFSL has strong research
capabilities, which enables them to identify market trends and stocks with high growth
potential, facilitating clients to take well- informed and timely decisions. MOFSL has been
ranked the Best Local Brokerage 2005, Most Independent Research - Local Brokerage
2006 and Best Overall Country Research - Local Brokerage 2007 in the Asia Money Brokerage
Polls for India.

For further details contact:

Ms. Mona Mohan Mr. Hemant Batra/ Ms. Delna Irani/
Motilal Oswal Financial Services Ltd Mr. Ankit Chothani
Mob- 9820480335 Adfactors PR

Tel- 22813565
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